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Abstract--- The term e-commerce is worker to elucidate businesses that unit meted out over internet. E-

commerce describes but, businesses unit conducted exploitation web applications like looking out carts, e-mails, 

web services, electronic data interchange, and instant messaging. The success and efficiency of e-commerce 

typically depends on digital commercialism, that uses program improvement as a result of the most tool to promote 

the merchandise and services inside the e-market. the only manner through that, Associate in Nursing e-business 

can prosper is building a competitive advantage through relevant people’s-commerce has LED to a replacement 

arrange inside the sphere of business Associate in Nursing this idea is growing in no time and is type of delivery the 

quality business techniques to a end. E-commerce has provided not exclusively a quick because of exchange 

merchandise and services, but in addition provided the foremost economical and convenient manner of 

accomplishing the transactions involved throughout this trade’s-commerce has today developed into AN large trade 

with companies making sums of money. as AN example, on-line retail inside the USA, that contains of business-to-

consumer e-commerce, sports and fitness, on-line travel services, and media distribution, managed to come back up 

with over. In the USA alone, it's countable that quite of the whole population uses web daily for private and business 

functions. 

Keywords--- Methodology, Business to Business Ecommerce Services, Digital Marketing Analysis. 

I. INTRODUCTION 
A similar trend is in addition evident in different countries, which suggests that the enlargement of e-

commerce is perhaps planning to continue rising and zero can weaken it anytime presently. Many startup e-

commerce corporations have presently seized the biggest share of the market from the quality 

businesspersons. As a result, the quality business people ar forces to vary the structure of their companies and 

to develop their own websites. This has in turn, diode to a forceful fall among the revenues of the quality 

businesses that give booking services. Since most e-commerce headed companies have lower operative 

expenses and an especially economical inventory management, they have created a competitive advantage to 

attract customers and retailers furthermore. There ar space several factors that have promoted the enlargement 

of e-commerce among the world. one of such factors is that the massive internet penetration in many parts of 
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the world. Since e-commerce could be a internet issue, the increase among the planet internet penetration has 

had a decent impact on it. 

Many countries have strived to make positive internet becomes a basic object to their voters by lowering 

the surf riding charges and increasing the untrustiness and thus the speeds of browsing. Other ways that have 

created internet the online internet merely accessible to many people embody improved web technology that 

in addition covers swollen system of measurement. The organizations, that are able to capture a large share in 

rising markets unit of measurement at a decent advantage to competitors with exaggerated sales margin and 

profits. several e-commerce players have in addition magnified their businesses by lowering the prices of the 

merchandise and services they provide. The players are able to contend effectively by rising the quality of 

their merchandise and services, a move that has assisted them in guaranteeing high consumer satisfaction. 

This unit of measurement the tools that the largest e-retailers, like Best acquire and Wal-Mart Target, have 

relied on in their quest to attain a far larger share of the online market Gainers and Losers of E-Commerce 

There are several businesses and repair suppliers that have gained lots since the introduction of e-commerce. 

Associate in nursing honest example of such players is that the on-line retail merchants like Amazon.com and 

stock com. These on-line retailers have created use of the construct of e-commerce to expand their businesses 

and to spice up their sales. the online retail players have a far higher specialize in consumer electronic 

merchandise. 

II. METHODOLOGY 
In this paper will address the issues encompassing the construct of e-commerce. The paper will review 

type of literatures to stipulate the aspects of e-commerce. The e-commerce ideas to be addressed at intervals 

the paper embody the but cyberspace development has developed at intervals the past decade, the companies 

that have gained from the net business construct, the losers, the opportunities and so the challenges that have 

accompany e-commerce among various issues. 

These issues are addressed by examining the experiences that the companies that trade their merchandise 

and services on-line have had since the introduction of e-commerce. The strategies that such firms have 

implemented to strengthen their productivity at intervals the on-line business will kind the platform of 

understanding the benefits and so the disadvantages of e-commerce. The paper will address the challenges 

that on-line firms have and might gift recommendations which will be place in place to handle the shortfalls 

of e-commerce. 

Business-To-Business Ecommerce services 

Business to business firm’s area unit collateral enterprises that give the things completely different 

businesses have to be compelled to operate and grow. These embody businesses like payroll processors or 

industrial suppliers. this will be in distinction to business-to-consumer models that sell on to individual 

customers and consumer-to-business models, throughout that a user creates product or services for a business. 

Business to business corporations have an entirely terribly completely different target audience: they supply 
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the raw materials, finished parts, services or consultation that completely different businesses have to be 

compelled to operate, grow and profit. 

Marketing and branding business-to-business product or services would like a singular approach. Not like 

with business to client corporations, the target market isn't a consumer the smallest amount bit, but another 

company. Being serious to business marketers ought to speak on to those responsible of the decision-making 

methodology. Driving sales implies that understanding another company's business processes and developing 

a business-specific strategy together with your sales team to point out potential customers into shoppers. 

Net development corporations and, heaps of usually, digital marketer’s area unit business-to-business 

services that handle the creation and maintenance of company websites, and completely different digital 

advertising services like content creation and bug improvement. These services area unit indispensable inside 

the ever-expanding digital surroundings that dominates the modern business landscape. Though web 

development corporations failed to exist till a handful of decades past, they need become essential partners 

for any business that desires to induce off very cheap. Otherwise known as e-procurement sites, these 

corporations serve a spread of industries and sometimes specialise in a definite section market. a company 

agent can get provides from vendors, request proposals and even produce bids for purchases at specific 

prices. These business-to-business websites modify the exchange of product provides and acquisition. 

 

Fig. 1: Business-To-Business Ecommerce services 

Specialized or vertical trade portals supply a sub net of information for a specific trade or vertical, like 

tending, construction or education. These sites act between service suppliers and a attainable business 

shopper. as an example, a construction company may need to lease instrumentality. 

• Supply and acquisition exchanges 

A broker information processing system can facilitate the event company notice associate instrumentality 

manufacturer that's willing to lease out the desired instrumentality. Brokering sites and services embody the 
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business-to-business Cloud Brokerage Platform and Away business-to-business Integration. Therearea unit 

information sites, or info, which provide specialised information on specific industries for corporations and 

their employees. This specialised search sites area unit usually used as trade and trade standards organization 

sites. These business tools alter the companies that conduct their business on-line to establish the expenses 

they incur in activities like commercialism and advertisements. they're the foremost effective equipment’s 

that the online firms use to optimize their expenditures and to promote sales. Through these tools, the online 

firms can verify once sales increase and so the factors that have settled such an increase. 

III. DIGITAL MARKETING ON BUSINESS-TO-BUSINESS ECOMMERCE: AN EXPERIMENTAL 
ANALYSIS 

The makers of e-commerce code have in addition gotten into e-commerce and square measure reaping the 

benefits of this on-line manner of transaction. Other firms like hotels, airlines, and cruise ships square 

measure presently commerce their merchandise and services faster than the way they accustomed before 

venturing into internet as a method of transaction. Shipping firms just like the United Parcel Services square 

measure presently shipping most of their merchandise to the purchasers WHO purchase them on-line. The 

construct of –commerce has enabled the shipping firms to increase their profit margins, that depends on the 

quantity of the merchandise that e-consumers get on-line. 

The companies that deal in e-commerce code square measure thriving in their businesses furthermore. it's 

through the assistance of these firms that individuals associated organizations that have an interest in buying 

and commerce merchandise on-line, accomplish their goal. Samples of the e commerce code firms embody, 

GSI Commerce, Volusia e-Commerce, Digital stream, and web Cube. These firms offer services that adjust 

from code to on-line marketing, web hosting and order fulfillment. the companies acquire their revenues from 

the sales of code meant for e-commerce applications. Due to the code services offered by these firms, e-

commerce has continued to attain quality at intervals the business.  

As a result, the e-commerce code firms will still produce vast profits. the businesses that provide web 

analytics represent another cluster that has been enjoying the benefits of e-commerce, which might continue 

making profits as a result of the on-line business continues to prosper. the {online| the net} the on-line the 

net} analytics square measure tools that enhance the management of all e-commerce platforms and facilitate 

e-companies in crucial but their online businesses square measure acting at intervals the e-market. 

Although many firms area unit able to get pleasure from conducting their business on-line, there some of 

companies that haven't reaped any blessings. variety of the companies whose businesses area unit impaired by 

the net construct embody the quality retail and direct retail marketing. The traditional retailers as if Best get 

computer circuit city Stores have lost the biggest share of the market they once occupied before e-commerce 

came into being. The most common samples of the direct retail marketers that have lost a considerable 

proportion of their market share embody Systemax. the quality retailers and so the direct retail marketer’s 

square measure presently working on an inspiration to develop their own websites to assist them in 

preventing from now on losses in their businesses. 
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IV. STRATEGIES OF E-COMMERCE 
Before an organization decides to venture into e-commerce, it's to 1st verify and develop factors that will 

facilitate it effectively sell its product and services through the net. The ways will verify the tactic the 

company would develop its structure, goals and employees in relevancy the demand among the e-market. 

These ways would to boot assist the company to compete effectively with completely different corporations 

that offer similar product and services. the primary strategy that an organization that has to try.  

 

Fig.2: Business E-commerce 

Each company’s main goal of doing business on-line is to increase its revenues and minimize operational 

costs. the quantity of revenue that a company has to get will facilitate the company verify the quantity of 

resources it's to assign to each e-commerce activity. The strategy have to be compelled to even one that 

doesn't distort the company’s liability simply just in case of a conflict or a disagreement with totally different 

companies. This unit the issues that nearly all development companies sometimes face once conducting their 

businesses through ancient ways that. A company’s success in e-commerce depends heaps of on its body and 

technical personnel. Every company with a motive of making a profit not exclusively wishes to enter e-

commerce to induce gain to cover the expenses incurred inside the assembly of product and services, but in 

addition to produce revenues that it'll use to support totally different plans; such companies will sometimes 

establish a technique that will facilitate it attract extra shoppers.  

Apart from the resource enlargement strategy, employees and training and operational strategies in 

addition verify the strategy companies move their businesses inside the online. The companies with such 

heaps of goals to accomplish in e-commerce have to be compelled to regard e-commerce as some way of 

skyrocketing the resources they have. the staff unit answerable for proper maintenance of the company’s 

information processing system. a company have to be compelled to confirm that its employees member’s unit 

well equipped with the obligatory skills, that they're willing to handle the company’s on-line transactions. an 

organization that doesn't have enough employees that may effectively handle e-commerce is force to rent the 

services of outsiders WHO then sell the company’s product through the online. However, hiring new workers 

is an additional price, which can be avoid by coaching job the previous staff.Such a technique might involve 

activities that cowl a full promoting organize. Once developing a resource enlargement strategy, a company 
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have to be compelled to confirm that the activities it chooses don't impair its exempt standing. an 

organization is at a much better position to develop sensible operational strategies if it's economical workers, 

WHO possess the required skills that unit necessary in conducting e-commerce. Another strategy involves the 

determination of the capital costs.  

A corporation have to be compelled to decide the quantity of money required in each e-consumer activity. 

the quantity of money that a company directs to the e-consumer activities depends entirely on the number of 

quality of the e-commerce platforms. The company should confirm that the money it's caning to position into 

the e-commerce activities will match its revenues and ascertain the quantity of money it'll acquire from 

totally different sources like donors. The ability of a company to review the obtaining patterns of e-

consumers might in addition a facilitate a company in managing its on-line businesses. The companies, that 

sell and get product through the online, have to be compelled to update new product on a day after day. 

This is instrumental significantly once a company has to extend the number of product purchased by the e-

customers. It's in addition a decent methodology of attracting and holding customers. The ability to 

completely influence the e-consumers obtaining trend contains a protracted result on a company’s 

performance on the online. This strategy can increase a company’s revenue by rising the sales volume of the 

product that the company trades on the online. Therefore, it's counsel that a company adds an expansion of 

recent product to its websites as typically as getable. companies collaborating in e-commerce have to be 

compelled to extra trust golf shot terribly totally different promotional offers typically as however attracting 

and holding customers. 

• Digital promoting 

An effective promoting organize will fully influence the tactic a company trades its merchandise and 

services through the online. it's to boot through a good promoting strategy providing it permits a company to 

see and maintain a delicate trend at intervals the sales of its product. This promoting strategy is classifies into 

2 subdivisions that embrace offline markets and on-line markets. The offline markets comprise of the people 

and firms, which is able to access the online for various functions that don't embrace e-commerce. Such 

people and organizations can merely be regenerate into e-customers. An e-company can capture the offline 

markets through newsletters, advertisements in publications, and mailing to supporters and members. a 

company will even flip associate offline market into a web market through advertisements of promotional 

offers placed on the company’s computing machine. 

The online market consists of people United Nations agency can access the online and United Nations 

agency even have the potential to urge product and services through the online. at intervals the case of a web 

market, the online is that the most tool that has accustomed capture customers. There unit many ways in this 

through that a company can develop a web market. a company can commit to verify a target e-market 

comprising of potential customers United Nations agency a bit like the merchandise and services it's 

providing on-line. the company could to boot to create a choice to form a partnership with completely 

different corporations, that unit already at intervals the e-market, that have well developed websites. Besides 
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promoting the company’s product through the online, digital promoting to boot promotes the entire image of 

a company. The conception of digital promoting desires that a company’s management team be equipped with 

information about the behavior of internet shoppers and also the general digital market. 

In addition, the management team need to be comprised of business executives United Nations agency 

have associate adequate understanding of the technology that's committed the online, which can alter them to 

develop the foremost effective business plans and promoting objectives. Thirdly, digital promoting has 

associate extreme advantage in advertising a company’s product. It reaches a vast form of potential e-

customers at identical time. It's easier for a company to figure out but its prospective customers regard it 

through digital promoting. This type of e selling has distinct measurable results; finally, through digital 

promoting, a company can merely evade cases of expensive pitfalls that unit thus rampant at intervals the 

traditional sorts of advertisements. Additionally to the benefits self-addressed on high of, digital promoting 

can assist in enhancing a company’s image.  

This it'll through form of strategies; as associate degree example, this kind of promoting technique makes 

it easier for potential customers and also the existing ones to identify themselves with the company. this type 

of promoting improves the visibility of a company in e-commerce. Secondly, the marketing vogue can 

increase a company’s believability at intervals the on-line markets. Once a company contains a sturdy digital 

presence in associate degree extremely market, it automatically becomes extra credible at intervals the eyes 

of the various e-customers. Lastly, digital promoting helps enhance a company’s image by increasing the 

entire awareness of that specific company. 

V. IMPACT OF DIGITAL MARKETING ON BUSINESS-TO-BUSINESS ECOMMERCE 
Traditional companies that have spent important amounts of money at intervals the past in developing 

physical infrastructure square measure suddenly finding themselves being out by startups with loads of less 

physical infrastructure, usually supported ecommerce model. These ecommerce based totally startups ship 

product from oversea suppliers World Health Organization prove high-quality product at less expense. This 

offers them a and over vertically integrated companies that have traditionally sought-after to do to try to to 

everything from production to supply. It got to be note that such integrated companies may not be the 

foremost effective in everything; a corporation is additionally wise in one side and another throughout a 

awfully totally different side. the quality companies square measure therefore being to focus only on what 

they'll do best and supply the rest if they have to contend favourably. 

The search result's an inventory that's produce by Google and at intervals that the companies the 

companies websites area unit found by the potential e-customers UN agency would wish to assess the 

merchandise and services offered by the businesses. A company is definite to reap several edges if it uses 

programme improvement to list its electronic computer on Google. Through programme improvement, a 

company is prepared to develop an accurate content which will attract the potential customers to buy for its 

product. The content square measure usually produce participating by the employment of the keyword 

phrases. Programme improvement contains sites that area unit simple and simple to navigate through. 
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The simplicity of the sites helps in attracting extra e-costumers, UN agency understand easy to induce 

what they're checking out in such sites. Programme improvement is one of the foremost effective ways in 

which within which a company can use to beat its competitors, which offer similar product at intervals the 

net. Some companies to boot run websites with solely some payment decisions at intervals the wheeled 

vehicle.  

Ecommerce has contradicted the classic theory of decreasing returns to scale that holds that a business 

cannot grow its profits infinitely. E-commerce based totally enterprises square measure shown to sustain fast 

growth whereas increasing returns additionally. The principle is that these startups have bottom infrastructure 

and inventory and bank heavily on data and communication. In fact, in data based totally product industries, 

distribution and sale via ecommerce may bring the worth per unit to nearly zero. a perfect example here 

would be on-line on-line| the net} information superhighway code package vendors World Health 

Organization modify customers to buy for merchandise and else licenses online. The principle of digital 

promoting depends on the numerous search engines that exist. The search engines to boot facilitate companies 

verify totally different organizations that area unit willing and prepared to try to business with them through 

the employment of the net. Unlike the conventional methodology of promoting, that suffers from social and 

geographical challenges, digital promoting works to form positive that such challenges area unit addressed 

and properly evaluated to forestall them from negatively moving the company’s operations.  

Digital promoting uses these search engines to focus on the potential shoppers that area unit likely to 

induce the corporate product that offered on line. Most companies apply bug improvement in characteristic 

and holding their e-clients. Search engine improvement is also a technical methodology that has accustomed 

enhance a company’s visibility in regard to its electronic computer through varied Google shows. programme 

improvement doesn't have a short effect; the impact of its effects can slowly once Associate in Nursing 

extended time of its application.  

Search engine improvement can take as long as six months to accomplish the task that it's meant. 

However, the amount may even be longer or shorter wishing on the strategies, methods, and efforts applied at 

intervals the engine optimizer. Though the programme improvement effects area unit sometimes realised once 

Associate in Nursing extended time, the benefits connected to the engine optimizer area unit so vast and quite 

effective in enhancing a company’s image and productivity at intervals the e-market. Search engine 

improvement compartmentalization and web site maps area unit sometimes done through Google; before a 

company electronic computer to surround at intervals the Google index, Google has to verify and make sure 

the eligibility of the net web site. It's through the compartmentalization of the positioning that Google is 

prepared to crawl and rank the positioning in search results. 

Customers would wish to tend an expansion of payment decisions from that they'll pick their favorite one. 

companies with only 1 methodology of payment area unit likely to lose sales if the patrons understand the 

manoeuvre slow or consider it inconvenient. One mode of payment will even build a company’s electronic 

computer appear monotonous. A company could to boot suffer from e-commerce if most of its potential 
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customers don't trust its electronic computer. though it's not a typical development in digital promoting, the 

targeted potential customers may fail to develop trust on a particular company whose product area unit meant 

for them. If such a case happens, then the company is perhaps getting to experience a high volume of lost 

sales. 

There area unit varied therein through that a company can modify it electronic computer to avoid the 

problems created public on high. For the case of the restrictions at intervals the mode of payments getable, a 

company got to make certain that it includes an expansion of modes of payment to allow the customers to 

make your mind up on the one they like. {this will| this will| this could| this may} be one the only ways in 

which to increase on-line sales since the patrons can have some ways in which to complete their order. In 

order to avoid long buying processes, a company got to vogue its web site in such however that the required 

processes like buying and payment keep compact. This not only offers customers an opportunity to complete 

their orders in Associate in Nursing extremely short time; but is to boot an honest methodology of attracting 

and holding potential customers. Lastly, companies got to build their websites as simple as gettable. many 

potential e-customers like simple sites to trendy ones. the patrons tend to distrust the foremost troublesome 

sites which they even recoil from them. a web site that's just style contains sections that area unit clear and 

easily accessible, is what prospective customers. 

VI. CONCLUSION 
In conclusion, e-commerce and digital promoting have brought lots of changes in business. Several 

corporations have distended their revenues and businesses by commerce their product and services on the 

online. The digital promoting platform has many benefits; foremost, this type of promoting is worth 

economical and it assists an organization in thinning out costs spent on on-line advertisements. In digital 

promoting, there aren't any expenses incurred on activities like postage, printing, and distribution as inside 

the case of ancient promoting. Secondly, there's high truth in digital promoting as a result of it exclusively 

reaches and lays extra stress on the targeted e-market. This in turn, assists an organization reduce the time 

and resources it'd have wasted in mass promoting. The computer program improvement is that the most 

effective instrumentality utilized in e promoting. This tool helps corporations in arising with their websites in 

such however that they attract a huge form of shoppers. 

REFERENCES 
[1] Dariusz  Dabrowski. "The effect communication on consumer of Marketing Communications (2015): 189-

214.  
[2] D.K Gangeshwer, E-Commerce or Internet Marketing: A Business Review from Indian Context, 2014, 

187-192. 
[3] Kaur, Gurpreet. "Social Media Marketing." Asian Journal of Multi- disciplinary Studies 4.7 (2014).  
[4] Waghmare G.T, E-Commerce, Internet, Marketing in India. Indian Streams Research Journal, 2(5), 2011, 

1-4.  
[5] Whatissocialnetworking.com. N.p., 2015. Web. 1 Apr.2017. "What Is Social Network?” 

Computerhope.com. N.p., 2014. Web. 1 Apr. 2014.  

DOI: 10.37200/IJPR/V24I1/PR200206 
Received: 18 Nov 2019 | Revised: 22 Dec 2019 | Accepted: 07 Jan 2020                1027 



International Journal of Psychosocial Rehabilitation, Vol. 24, Issue 01, 2020 
ISSN: 1475-7192 

[6] S. Subejo et al., “Ownership and Utilization of Information and Communication Technologies for 
Supporting Commercial Farming Activities in Yogyakarta,” In Proceedings of the International 
Conference on Emerging Media, and Social Science, 2019. 

[7] A. N. Lubis, P. Lumbanraja, B. K. Hasibuan, and {Arlina@usu Ac Id, “E-Commerce Readiness to Support 
SMEs in Tourism Area: Case of North Sumatera,” 2019. 

[8] S. Supriyono, A. Utomo, M. Arifin, and F. Nugraha, “E-commerce Applications based on SaaSFor MSMEs 
in Kudus District,” in Proceedings of the The 1st International Conference on Computer Science and 
Engineering Technology Universitas Muria Kudus, 2018. 

[9] Jiao, Y., Jermsittiparsert, K., Krasnopevtsev, A., Yousif, Q., &Salmani, M. 2019. “Interaction of Thermal 
Cycling and Electric Current on Reliability of Solder Joints in Different Solder Balls.” Materials Research 
Express 6 (10): 106302. 

[10] Yu, D., Ebadi, A., Jermsittiparsert, K., Jabarullah, N., Vasiljeva, M., &Nojavan, S. 2019. “Risk-constrained 
Stochastic Optimization of a Concentrating Solar Power Plant.” IEEE Transactions on Sustainable Energy 
(In press), DOI: 10.1109/TSTE.2019.2927735. 

[11] Jermsittiparsert, K., Sriyakul, T., Sutduean, J., &Singsa, A. 2019. “Determinants of Supply Chain 
Employees Safety Behaviours.” Journal of Computational and Theoretical Nanoscience 16 (7): 2959-2966. 

[12] Sriyakul, T., Singsa, A., Sutduean, J., &Jermsittiparsert, K. 2019. “Effect of Cultural Traits, Leadership 
Styles and Commitment to Change on Supply Chain Operational Excellence.” Journal of Computational 
and Theoretical Nanoscience 16 (7): 2967-2974. 

[13] Sutduean, J., Singsa, A., Sriyakul, T., &Jermsittiparsert, K. 2019. “Supply Chain Integration, Enterprise 
Resource Planning, and Organizational Performance: The Enterprise Resource Planning Implementation 
Approach.” Journal of Computational and Theoretical Nanoscience 16 (7): 2975-2981. 

[14] Singsa, A., Sriyakul, T., Sutduean, J., &Jermsittiparsert, K. 2019. “Willingness of Supply Chain Employees 
to Support Disability Management at Workplace: A Case of Indonesian Supply Chain Companies.” Journal 
of Computational and Theoretical Nanoscience 16 (7): 2982-2989. 

[15] Jermsittiparsert, K. &Chankoson, T. 2019. “Behavior of Tourism Industry under the Situation of 
Environmental Threats and Carbon Emission: Time Series Analysis from Thailand.” International Journal 
of Energy Economics and Policy 9 (6): 366-372. 

[16] Romprasert, S. &Jermsittiparsert, K. 2019. “Energy Risk Management and Cost of Economic Production 
Biodiesel Project.” International Journal of Energy Economics and Policy 9 (6): 349-357. 

[17] Cao, Y., Huang, L., Li. Y., Jermsittiparsert, K., Ahmadi-Nezamabad, H., &Nojavan, S. 2020. “Optimal 
Scheduling of Electric Vehicles Aggregator under Market Price Uncertainty Using Robust Optimization 
Technique.” International Journal of Electrical Power & Energy Systems 117: 105628. 

[18] Yu, D., Wang, Y., Liu, H., Jermsittiparsert, K., &Razmjooy, N. 2019. “System Identification of PEM Fuel 
Cells Using an Improved Elman Neural Network and a New Hybrid Optimization Algorithm.” Energy 
Reports 5: 1365-1374. 

[19] Tian, M., Ebadi, A., Jermsittiparsert, K., Kadyrov, M., Ponomarev, A., Javanshir, N., &Nojavan, S. 2019. 
“Risk-Based Stochastic Scheduling of Energy Hub System in the Presence of Heating Network and 
Thermal Energy Management.” Applied Thermal Engineering 159: 113825. 

[20] Yu, D., Wnag, J., Li, D., Jermsittiparsert, K., &Nojavan, S. 2019. “Risk-Averse Stochastic Operation of a 
Power System Integrated with Hydrogen Storage System and Wind Generation in the Presence of Demand 
Response Program.” International Journal of Hydrogen Energy (In press). 

[21] Jabarullah, N., Jermsittiparsert, K., Melnikov, P., Maseleno, A., Hosseinian, A., &Vessally, E. 2019. 
“Methods for the Direct Synthesis of Thioesters from Aldehydes: A Focus Review.” Journal of Sulfur 
Chemistry (In press), DOI: 10.1080/17415993.2019.1658764. 

[22] Kasayanond, A., Umam, R., &Jermsittiparsert, K. 2019. “Environmental Sustainability and its Growth in 
Malaysia by Elaborating the Green Economy and Environmental Efficiency.” International Journal of 
Energy Economics and Policy 9 (5): 465-473. 

[23] Jermsittiparsert, K, Sriyakul, T., &Rodoonsong, S. 2013. “Power(lessness) of the State in the Globalization 
Era: Empirical Proposals on Determination of Domestic Paddy Price in Thailand.” Asian Social Science 9 
(17): 218-225. 

[24] Jermsittiparsert, K, Sriyakul, T., &Pamornmast, C. 2014. “Minimum Wage and Country’s Economic 
Competitiveness: An Empirical Discourse Analysis.” The Social Sciences 9 (4): 244-250. 

[25] Jermsittiparsert, K., Pamornmast, C., &Sriyakul, T. 2014. “An Empirical Discourse Analysis on 
Correlations between Exchange Rate and Industrial Product Export.” International Business Management 8 
(5): 295-300. 

DOI: 10.37200/IJPR/V24I1/PR200206 
Received: 18 Nov 2019 | Revised: 22 Dec 2019 | Accepted: 07 Jan 2020                1028 



International Journal of Psychosocial Rehabilitation, Vol. 24, Issue 01, 2020 
ISSN: 1475-7192 

[26] Jermsittiparsert, K., Sriyakul, T., Pamornmast, C., Rodboonsong, S., Boonprong, W., Sangperm, N., 
Pakvichai, V., Vipaporn, T., &Maneechote, K. 2016. “A Comparative Study of the Administration of 
Primary Education between the Provincial Administration Organisation and the Office of the Basic 
Education Commission in Thailand.” The Social Sciences 11 (21): 5104-5110. 

[27] Jermsittiparsert, K., Trimek, J., &Vivatthanaporn, A. 2015. “Fear of Crime among People in Muang-Ake, 
Lak-Hok, Muang, Pathumthani.” The Social Sciences 10 (1): 24-30. 

[28] Jermsittiparsert, K. &Akahat, N. 2016. “Fear of Crime among Students of Kalasin Rajabhat University.” 
Research Journal of Applied Sciences 11 (2): 54-61. 

[29] K. David. "Brake (2006), the Social Media: Tactics, Tools, and Strategies for Business Success. Hoboken. 
[30] Smith P, E-Marketing Excellence: Digital Marketing, Routledge. Fourth Edition, 2009, 585-596. 
[31] DChaffey, e-Commerce Management and E-business & - Strategy, Impact and Practice Pearson Education, 

Paris, 2016, 75-84. 

DOI: 10.37200/IJPR/V24I1/PR200206 
Received: 18 Nov 2019 | Revised: 22 Dec 2019 | Accepted: 07 Jan 2020                1029 


	Introduction
	Methodology
	Digital Marketing On Business-To-Business Ecommerce: An Experimental Analysis
	Strategies Of E-Commerce
	Impact Of Digital Marketing On Business-To-Business Ecommerce
	Conclusion
	References

